
 

Expanding and growing a business can be tricky following a recession, but Jeeves Information Systems UK, is 
offering a solution to this problem for IT companies. 

IT companies looking to expand their businesses – need Jeeves! 

By partnering up with Jeeves’ Enterprise Resource Planning (ERP) system, companies could potentially add millions 
to their turnover. To date, Jeeves’ global partners have earned over £100 million. 

The ERP system, which has recently launched in the UK, is well established globally with over 30,000 users in over 
40 countries. 

Now, UK partners have a fantastic opportunity to be among the first people in the country to go to market with the 
system and enjoy its lucrative earning potential. 

IT companies can offer the Jeeves’ ERP system to their client base, adding an extra revenue stream to their 
businesses with the implementation and software development of this system. 

Jeeves is currently looking for IT partners throughout the UK. The company is offering businesses looking to 
become a Jeeves partner, providing  comprehensive training and support to minimise ‘time to money’. 
Interestingly, its unique architecture affords development teams the ability to create their own modules or vertical 
specialisms and even share these with the wider ‘Partner Community’. 

“Maintaining home grown, bespoke systems or incorporating the features that are now commonplace can be 
expensive and time consuming. IT business partners need a portfolio of products that can provide them with a 
lucrative income stream. In many ways, Jeeves provides options that no other vendor does” says Peter Fehily of 
Jeeves Information Systems UK. 

“We are planning to grow the company to twice the size of what we have now over the next three years. This is 
based on the success of reselling Jeeves,” said Jeeves’ Enterprise Partner in Holland, Jos Bruins. 

Jeeves was recently appointed Sweden's most popular ERP-system, ahead of Visma and Microsoft, in the IT 
barometer drawn up by Exido, which examines businesses’ perceptions of suppliers. 
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